Go al
Our goal is simple and the same as our mission statement: Offer better service than
anyone else can, or will, for less. We’ve been proving this since 2000. Being focused
on service and the clients goals as well allows us to better understand our clients’
perspective and needs, not just the obvious of buying or selling a home.

Ou r C u ltu re a n d V i si on
Leadership at Wieland Properties came from the service industry. The culture is set
down from the top and explained in a few words: Do what’s best for your client and
you will always be fine. We hope that once we work together you will never have a
doubt who to call in the future when you or anyone you know has a real estate need.
For us, relationships come first. Its a big decision to sell or buy a home in the first place,
and it’s a team effort, as well as an investment, for all of us. We want to help you make
the best decision so you will want our help again in the future.

Wh y 3 .9% ?

W

ieland Properties was founded in 2000. Our goal from day one
was simple. Offer what we felt was a fair commission for today’s home
values. We felt there had to be a better and cheaper way to serve the
public and offer a choice when selling their home. A choice of paying 6% or 3.9% for
the same if not better service and let you keep your hard earned equity. We knew
going in it would be a balancing act between charging a low 3.9% and the possible
perception that creates. We’ve proven over and over that’s not the case with Wieland
Properties. We don’t sacrifice service and quality.
Over the years, by offering a full service experience at a fair commission, not only for
our sellers, but our other Real Estate professionals, we found our reputation with the
Realtor community grew quickly in a positive manner. Our listing side of the company
as well as the buying side has grown by referrals, word of mouth and the publics better
understanding that you do not need to pay so much to sell your home. Our culture is
such we know there’s more to it then just listing your home, but what we call managing
the listing. There is a difference. Our buying side is focused on buying and to help
you make the best decision possible for you and your future, based on your needs
and goals.
Taking advantage of the Internet, technology and focusing on growing our client
relationships has really leveled the playing field for our company to thrive, grow and
survive while many others, mainly 6% companies, have closed, merged or sold to out of
State, even national conglomerates. We are and continue to be a locally owned and
operated full service real estate company. Being local keeps our focus on our community.

We’re asked this question often. Our reply is, why 6% when times have changed so
much? We can do for you at 3.9% what it takes most big brokerages a lot more money
to do. So we don’t see the need to overcharge you. We haven’t been since 2000 and
we have continued to grow year after year.
How do we give full service for 3.9%? One way is that we are locally owned and
therefore pay no large franchise fees or royalties to anyone. Another way is keeping
our overhead low by centralizing our operations to one office and letting our agents
work in the field instead of behind a desk.
In doing this however we know and do not cut normal buyer agent fees. We still pay
out what is common practice in a given market location. This can be discussed with
you by your agent to determine what that is. This way we avoid negative responses for
our sellers homes as well as many other possible issues if we cut buyer agent fees.
We take the cut. The cut is on the listing side plain and simple.
With today’s home values doing it for 3.9%, paying out normal buyer agent fees, give
us plenty of room to operate, do what it takes to get our home sold and advise you
well in all ways possible in regards to any real estate transaction.
The real estate community as a whole has common marketing and search tool practices.
However Wieland Properties is creative in making our homes shine and stand out, that’s
one of our goals. We do this by advising you on many issues, not just price. First
impressions are everything, so the photos and presentation are so important. It’s not just
a matter of how well we do things in comparison, but also how well we communicate with
you, follow up on appointments, feedback, and find potential buyers. Another goal is to
excel at all aspects of the sale. We don’t just list the home and wait for a buyer.
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While most of our agents are seasoned veterans who have come from the large 6%
companies, they came for a reason. They know and realized 6% is not the way to go
moving forward. For long term success they knew charging a fair commission and
keeping clients will keep their careers going. Give great service at a fair price and that
should be unbeatable.

Bottom Line: T
 here is no reason for you to overpay to sell your
home. In good times and bad times, it’s your money
and you should keep as much of it as possible.

O u r Se rv i c e s a n d W he re We S e r v e
3.9% doesn’t get you a thing less! We use a mix of new and traditional methods to sell your
home with fresh ideas and advice in today’s ever changing market as well as outside the
box thinking to help our homes stand out. We do put a lot of emphasis on the Internet. For
most buyers this IS now the first impression they get of our home. So photos, description
and more are so important.
For buying, we design searches specifically for your needs and goals, as well as offer
suggestions for locations or types of housing that you may have not considered. We want
you to make a great decision because one day we hope to be selling that home for you.
The Multiple Listing Service (MLS) is the first tool, of course, to get our home out to
buyers, Realtors and the Internet. We’ve been asked what web sites we are on. The
answer is, every site that pulls from MLS and there is not a site we know of that we
are not on.

All our listing agents will sit down, talk to you about what they offer, their ideas and
suggestions to get your home sold as each home has different needs. All of our agents
however understand and adhere to our culture of service and what’s best for our
clients. It costs you nothing to talk to us, but could save you thousands.
When buying or selling you are not alone. Our agents have long term relationships with
reputable contractors, that can do almost anything such as repairs, painting, landscaping,
etc. We are with you from start to finish and help along the way. True full service is more
than just selling the home, but also having contacts to help get the home to closing.

We offer and have full time buyer agents as
well that cost you nothing. Buyer agent fees
are built into the listing commissions.
Please visit our web site at wielandproperties.com

Our main focus is Wake, Johnston and Durham counties. We also do business in parts
of Granville, Franklin and Chatham counties.
If you’re thinking of buying or selling a home, we would love to be the agency you
choose. Our hope is once you work with us, you would always want to work with us. If
you have questions about anything you’ve read, just email or call us. We would be more
than happy to talk to you or email with you, with no pressure. It costs you nothing, but
could save you so much! References are always available of past and present clients.

References of past and current clients always available.
Please feel free to contact us for any thing real estate related you
may have questions about.
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